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Sales Intern
Established in 2016 in Hanoi, 1C Vietnam operates as a developer and distributor of software solutions
for business automation on 1C:Enterprise platform. There are over 3000 companies in Vietnam using
1C solutions in their everyday business operation. 1C Vietnam partnership network actively expanding
through the major cities across the country.
We have an intermediate opening for the position of Sales Intern. The objective of this role is to
support our Sales team and develop new ideas to promote our brand in the country.

Responsibilities
 Make telesales calls to existing and potential customers from the data provided to consult about

software product
 Develop a general knowledge of company products and services to make suitable

recommendations based on customer needs and preferences
 Communicate with Sale Executives about customer’s requirements, so that Sale Executives can

follow up on further steps (making demos, contracts,…)
 Make proposals and call reports to upper management
 Perform other duties as assigned by the upper manager

Your Skills and Experience
 Strong desire to learn in a professional environment
 Good negotiation and consultative sales skills
 Enthusiastic, dynamic, and hardworking
 Passion for the sales industry and its best practices

Why you’ll love working with us?
 Finance support and parking support
 Working days: Full-time, Monday – Friday with flexible time.
 Workplace: Urban complex Times City, Minh Khai, Hanoi
 Work in a professional, dynamic, and friendly environment.
 Official holidays according to Vietnamese regulations, gifts on special personal occasions,

and annual corporate internal events.
 Free English and other language classes for staff
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